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CHOICE OF ONLINE AND OFFLINE COSMETIC PURCHASE CHANNELS
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Abstract

This study examined the influence of the marketing mix and perceived brand value on the
choice between online and offline channels for purchasing cosmetics among university students in
Chiang Mai, and compared the levels of perception of both factors between students who
purchased through online versus offline channels. A quantitative research design was employed,
collecting data from 400 students across seven higher education institutions in Chiang Mai through
stratified random sampling by university and year of study. A questionnaire that had been verified
for content validity and reliability was used as the research instrument. Data were analyzed using
descriptive statistics, binary logistic regression, and independent samples t-tests.

Results revealed that among the marketing mix elements, price (B = 1.448, Wald = 8.533,
p = .004, Exp(B) = 4.255) and place (B = 1.169, Wald = 8.876, p = .003, Exp(B) = 3.220) significantly
influenced the likelihood of choosing the online channel (Nagelkerke R2 = 0.473), while product
(p = .093) and promotion (p = .592) showed no significant effect. Regarding perceived brand value,
only brand trustworthiness (B = 0.982, Wald = 5.239, p = .022, Exp(B) = 2.670) and self-image
congruence (B = 0.971, Wald = 4.889, p = .027, Exp(B) = 2.641) significantly influenced online channel
choice (Nagelkerke R2 = 0.437), whereas brand awareness (p = .420) and perceived quality (p = .093)
were not significant predictors. Furthermore, students who purchased online reported significantly
higher perceptions of both the marketing mix (t = 14.385, p < .001, d = 1.489) and brand value
(t = 13.869, p < .001, d = 1.428) across all dimensions compared to offline shoppers, with large effect
sizes (Cohen’s d from independent-samples t-tests) observed for every variable. These findings
indicate that the factors determining channel choice are distinct in nature from those shaping overall
purchase intention. Price and channel convenience were the primary drivers of online purchasing,
together with brand trustworthiness and self-image congruence, which help reduce the risk perceived
when buying without physically experiencing the product beforehand. This study contributes new
knowledge by demonstrating that channel-choice factors should be examined separately from overall
purchase-intention factors, offering strategic insights for businesses developing Omni-channel marketing
strategies that more effectively respond to the purchasing behavior of Generation Z consumers.
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wivendeuesnlisdlnal (10 AY) wasunTInedensdaiisu (3 aw) lnenmsuing derhidaisu
fefinguiregnadios 3 au ldaunsamsie 4 Sulldodrsdanumne §3de3dlddmunlaanuen
prutuddmivaminerdendud wifudoyanndndnuduiladldnegluuminedetuaunsy
Sununguineg it musueuiazam ey

dufuuminendefifnsimuslamusuiul) §idesiuualmmsuungusiegidluu
avtulmudadudmanedieiu Gevas 25 dedud) mnduiafvteyaainindnuifiataslaney
wwuasunluwsartulauasuswalamiliiun duminerdemuadn e iiudoya
wuulmmnitseduamingdewindu Tagldddadadudul el nmafuioyalunnuminetde
nszBEIuatamseaulat (Google Form/QR Code fmsunsriunguiindnwi) uazuuuaeunia
nsgmuiignsiesinAnyluusasany elviaseunquitindnuiiduiasdutemsdana way
nauiiinfaldazannninluiiuinss

\nTasiioildluntsady

nsiseilduvaeuanlunaiusuradeya

FegradermamiléTadudslunuuaauany

wuvasunuludIuveduUsTANN1INGN KaAMAMIIFUATINTIALUURLATY 5 SeaU
(Likert Scale) faust 1 = tioefian fa 5 = wnflgn fegredarmmuluuazesdusznouuanafinisg
soludl
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NGUAIUYS aeAUsENaY fag1etanay
(11A590 Likert 5 536)
dulszaunisnann  Wansun dudArdannings uazlduinsgiuain
mhenuiudede
370 nefueieisuiunadnsilasy
Yoan9n13InTmeY fideananisdefiviannuans fsooulat
wazoenllall
NAUETUNIIAAA fidauan uazdolaueiinagele
AAINTIFUAT ns5uinsaua 30 uavduineiunsiaudndiduoehad
ANANTITUS wadwsanmsddnsaminsenuiilawanly

U

ANUUNYDTDVDINTIAUM AAuAinsdeansleyaod1sgednd

AMNANUANADAAADINUAULDY  AINANBUVDINGIAUAIL @DARARDINUY

ANENYAIVDIAULDS

nsnTIRdBUAMININIATE N33 TY

fwazBundieluil

1.mInsanaeuauAsIduilon (Content Validity) §3deuuvasunuiiianntuiaue
T fnssnandidumnain uazn193dvnagsiasiuau 3 ¥iu nansnsnaeuanunsadaion

wuin A 10C YeendadnmegsEning 0.67 - 1.00 sgeninnmsidusiifmun (10C > 0.50)
wanIIwuUgeUadALdenndeiuingUszasinsive wazansoldiudeyals

2.1139529@8UAINLT 83T uvaaLA3 B4ilo (Reliability) ndsaInUSuUTsUUUAD U LA
Torausuuzvasmsnandud fidelsiuuuasuanilunnaesld (Try-out) funguinesnaifidnums
TndiAssfunguietnanss udlildnguiedislunisise $1uru 30 au LilensadeumLITesiuTes
p3esile

nsnsavaouAId esfuli35nsduan Ardulszavsueanivesnseunin (Cronbach’s
Alpha Coefficient) da.duad@fildinmuaonndoinsluvesdermanaluudasiunls lnafinun
NaeinsRsaAIAId ostudl 0.70 Uy (Nunnally, 1978) \Juszdufiseusulddmsunuisy
yadsaumans wan1smrvasuaudesiurenaiosdio wanwmawiolud

A1997 2 HAN1TNSTIADUANUTBIU (Cronbach’s Alpha Coefficient)

fauds UL Cronbach’s Alpha Na
dulszaunisnann 17 0.746 HNULNEUN
N155U3ANAINTIEUAT 16 0.752 HAULNELN
ad < v
Wnsudeya

Wudeyarisuuuasuniuesulal (Google Form/QR Code) WaZUUUABUAINNTEAY
IR ULUUABUNUABIEUYBLITITIN
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N13n32FRUANNINYaYaNaUNTTIATIZY
n1sasdeudeyansunisiasizinuaifegraduszuu laun (1) lunudeyagayme
(Missing =0) (2) lunuafdaunalunarsnauds (Mahalanobis Distance, %ciica (33) = 63.87,

p < .001) (3) Toyaiin1snszaadaund (|Skewness| < 1.0, |Kurtosis| < 2.0; K-s p > .05) (4) lainy
‘ﬂzyjm Common Method Bias (Harman’s Single Factor = 44.42% < 50%; Podsakoff et al., 2003)

nsAATIEVtaYa

1. adfdenssasun (Descriptive Statistics) Tiszrdoyanaluvesnounuuasuny uas
Foyanginssumsléins eun anud fevas Aade wavdiudoauunnsgiu

2. afiA@eauuu (Inferential Statistics) 3LATIEVENTNAVDIAIUUTEANNIINAN Uag
N135U3AMAINTIFUA fen1sidentemensd elndedions Rutemseeulay seladl dae
Binary Logistic Regression NAABUAIULANFA19VBITEAUAUAALTAL 28 Independent SampLes
t-test lnadanusarnlunsinsgi Binary Logistic Regression ﬂam’il,aaﬂﬁzjawmﬂ’liszja Fadhyiia
WuduUsn? (Dummy Variable) fuualyi seulay = 1 wazesanlay = 0

NAN15IY
fneuuvuasunudulvgidumands Anduiesas 67.00 Serndidnuogluseduiudi 1
Aodudosas 37.75 fseldserieu 5001 - 10,000 um Andudosas 39.50 AWAlUNISTe
39381019 1 - 2 A%a / e Andudesay 52.00 Sarldaelunsteiniosdiensdonss 501 — 1,000
um Andudesay 46.00 Yesmamdnlunisteniasdions ldud mseeulat Andudosay 62.00
iadl Andruiin@nwduli 1 Anounuuasunuads Gevay 37.75) gendndadauntvaned
Frnualddmiunmineded dn1suudlaniauduld (Fovay 25 seduld) 4§ udunauiain
UNTINPISBVUIALENAIUUAS hﬂﬁfg]ﬂﬁmmﬂmmmwﬂmu%uﬂ esnvuianguiaogaestiu
nIazluslaeg1slianumung
sEAUNTSUdIUUsEAauNMSnanvesind@nwiuvInerdeludmindesdnl amsiuliseau
ns¥ufeylusesiuann (X = 3.709, S.D. = 0.584) Wiefansansiodunuin dugdeminisin
T\Tﬂwﬂwﬁmm?{ﬂqqﬁqm Tuseeunnn (X = 3.724, S.D. = 0.621) ldun f9emnenisdefinainuay
wepaulall wazeonlat dundnsiue aadesesuunn (X= 3.708, S.D. = 0.626) laun udnil
AMAINGs warliunsgIuaInmitsuiiundede dusian Aadeszduuin (X = 3.708,
S.D. = 0.623) ldun snduaflelfisuiunadns wazdunsduaiunimain Aadeszauinn
(X = 3.695, S.D. = 0.627) laun druanuazUaiauaninaly
MsinsEsERuNsiuianAInauA1veangudaedns lngsauAnadsegluszduun
(X = 3.630, S.D. = 0.569) lilefia1sansefunuin funuamdizud fredsgeiian Tusefuunn
(X = 3.636, S.D. = 0.603) loun nadwsasemuilawanly sosasuilann srunmdnvaiiaenndos
Fupues Anadsseau (X = 3.632, S.D. = 0.621) lun aAmdnwalvenuLes AUNTTUIATIAUAN
Anadssyauin (X = 3.626, S.0. = 0.616) laun SnuazAueiunsdudnduegad wavdu
AU IEeievemsIdudn Anadssysuann (X = 3.624, S.D. = 0.611) léun as1dudniinisdeans
atedednd
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HWAN19§159989dU Multicollinearity
H338Y1IN15059988U Multicollinearity a38A1 Tolerance Wag Variance Inflation Factor
(VIF) Mtneuat Tolerance > 0.20 wag VIF < 5.00 (Hair et al., 2019)

A151991 3 LEAINAN1INSIEDU Multicollinearity

Aauds Tolerance VIF Na
HARAN 0.173 5.765 Ane*
37A7 0.192 5.204 danm*
YOINWNITIATNUUE 0.288 3.478 BNULAEU
NITERLETUNITAANN 0.209 4.918 HOULNEU
N135U3ATEUA 0.235 4.259 HAULNEN
AMNNTITUS 0.243 4.122 HAULNEN
AU LTede 0.238 4.208 BNULNEU
AmdnvalTidenadastunuLes 0.220 4.542 HNULNEU

A5 3 WuImARS A (VIF = 5.765) uazsian (VIF = 5.204) iAuinasioylas 5.00
Antfos uansiannudusiudfueaniglulasiaiisdiudszaunismain egnslsAniy Wediansan
MANAITYR Menard (2002) fiszyi1 VIF s 10.00 Seegluseiusensulsdmiulumaiifus
Fmguidaau fielsdumsinneitelasssnutesiaivszney

N13ATIVFBUANUMNZANVDILUAA Logistic Regression
neunskUanadulsednsnisannssladafin 338518911 Goodness-of-Fit ¥asluLaa

A A o ° 1Y) ¢
LW@'EJUE’J'U?]'J']&ILﬂmqgaﬂiuw‘liu{l’ﬂiﬂjwaqﬂim

A135199 4 aqUwaﬁa%i’ﬂmmmmzamaﬂmma Binary Logistic Regression

Aadannuminzanvesluea  HL: dudssaunisnana  H2: n1suiaaAingdudn

UIUAILUTDETY a4 6 4§
Omnibus Test %2 (df) 170.926 (df=4) 155.171 (df=4)
p-value <.001%** <.001%**

-2 Log Likelihood (Null) 531.251 531.251

-2 Log Likelihood (Model) 360.326 376.081
Cox & Snell R? 0.348 0.322
Nagelkerke R? 0.473 0.437
Classification Accuracy 80.00% 75.8%

WY **p<.001; =400 FwUsnx : MaLdentemnanisie (eaulati=1, sevlal = 0)

NENTNAN 4 LLAAYIIEBINIU Omnibus Test ag19litsdAYN19anA p<.001 UIFIIedIU
Usvaun1snainnazAMA1InsIduA Rl s walunsneInsalinsidendeanielaanitlunaiig
luwma H1 dA1 Nagelkerke R? = 0.473 a5 utganunususiulasesay 47.3 wazdinuuduen
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Tunisnensaldosas 80.0 d@uluina H2 & Nagelkerke R? = 0.437 wagilpnuudiug1iovas 75.8

o

vaaeslunaginddnsmensaliuudy (Sevay 62.0) agheilldudAgy

NANISNATBUFNNAFIY
A5197 5 LLammamsmmaa*uauuﬁgmdauﬂisamWimmmﬁﬁwé‘wam'aiamaiumuﬁam%a
S asdonsr eI eeuladifloSsuiisuiutemeenlatvesdnAnwuminedeludim e
Weslug

fauus B SE Wald Sig. Exp(B) 95% Cl
Constant 11.101 1.187  87.398  <.001**  0.000 -
ARLREN 0.827  0.492 2.823 .093 2285  [0.871,5.993]
31A7 1.448  0.496 8.533 004%* 4255  [1.610,11.242]
YOINWNITININNUE 1.169  0.392 8.876 003** 3220  [1.492,6.948]
N15EALETUNNTAAA -0.244  0.456 0.287 592 0.783 [0.321,1.914]

Vekmg - **p<.01, *p<.05, Nagelkerke R® = 0.473; Classification Accuracy = 80.0%; n = 400

9NIN597 5 HamsInszi Binary Logistic Regression \eneaaudvinavesdiuyszay
nsmaandsvsnaselenmalunisdenderuremesuladeseditfuddaymedn dil

5701 ﬁﬁm%wasiaiamaLﬁaﬂﬁaaaulaﬁasmﬁﬁ’aéwﬁ’zwNaﬁﬁ (B = 1.448, Wald = 8.533,
p = .004, Exp(B) = 4.255) %3118A21UI Lﬁaﬁfﬂﬁﬂm%’ufmmlé’m%aué’msmﬂw&mmaaaulaﬁ
Wiutu 1 mie Temafiazidendeseulalifintu 4.26 wih (95% CI 1.610-11.242) s1an3adutlade
fifiavswageasiulaing wastesmanisdndiue Tvinadelonmaiientesoulaoseddeddy
N19a06 (B = 1.169, Wald = 8.876, p = .003, Exp(B) = 3.220) %U18AIILUI1 Lﬁ'aﬂ’ﬂﬁﬂm%’uiﬁ
Fesnnesuladfirnuaran wasdidsheniniiaty 1 mie Temadendessulatifinty 3.22 wh
(95% Cl 1.492-6.948)

dunanAuY (p = .093) wagnsauasunIsnan (p = .592) LifidvdAgynisadaluliina

o

Y L3 !

wngauindemuauiwlsauludlsEAauNInaInLE N155USAMNAMNKERTUN Lazn1TdETY
nmsnaakilaidududawendesmenistessulad-oevlatsgasudn
Ay H: aduayuunadiy

M3 6 WaRmanIIAFRUALNRFIUNTTUIAMAMTAUAMT S Naselenalumsfendeirsosdion
Huresnseauladlianssuiisuiuyemseanlatvesindnyuvinedeludwinded

fauUs B SE  Wald Sig. Exp(B) 95% Cl
Constant 10.150 1.113 83.243 <.001**  0.000 -
NsTuUInTIEUAT 0338 0419 0651 420 1402  [0.617,3.191]
@mmwﬁ%’ui 0.710 0.422  2.829 .093 2.034  [0.889,4.650]
autdeteremsAua 0.982 0.429 5239  .022* 2670 [1.152,6.195]
MWanuidenmaRInUAWLEY  0.971  0.439  4.889 027 2,641  [1.117,6.243]

V847 - *p<.05; Nagelkerke R? = 0.437; Classification Accuracy = 75.8%; n = 400
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[

PNANINT 6 NaNTIATIZI Binary Logistic Regression mﬁmﬂmmmwaum“ anona
maiamaiumiLaaﬂszjammiaamqaaulauamwuamﬂwmmm il

AU BT DRI T EUAN mawﬁwamEﬂamal,aaﬂszjaaaulauamqﬁﬁfﬁéﬁcymﬂaa@ (B =0.982,
Wald = 5.239, p =.022, Exp(B) = 2.670) #118A214I" LﬁaﬁfﬂﬁﬂmﬁﬂWi%uifmmml,%aﬁasuaqmw?mﬁﬁ
g9ty 1 e Tomafiendendesoulaviiudu 2.67 wh (95% C1 1.152,6.195) asAudilenuindodie
asheananudssonmstessulay dwjuilnaliannsndudaduiniddieude uaznmdnuaii
donndesfunues isvsnaselenmadondessulatodaiivddaynedn (8 = 0.971, Wald = 4.889,
p = .027, Exp(B) = 2.640) #118AIIUTN Lﬁaﬁ’ﬂﬁﬂm%"Ui”iﬁmWé’ﬂwcﬁmmmwﬁuﬁmamﬂé’aﬂﬁ"u
mwé’nwaﬂmmmqﬁu 1 e Tomaidentessulataziiiuiu 2.64 i (95% CI 1.117,6.243)

Tusums$uinadud (p = .420) uaz AuAMAsuS (p = .093) lfidoddaymeadi
pradumnenssuianaud wasamunmitiusduilafeiiaauddadelassn mnniiflaandy
FILUeNTemNIN157e

Feu H: atfuayuusdy

M3 7 wANINANIINAARUANNAFIUTN AN NIEeNTeLATesd10 e uTa I sesulatuazaoilal
fszaunisiuidlsraunisnaiauansineiu

fauds Online Offline t p d
X (s.D.) X (S.D.)
NARA N 3.981 (0.515) 3.264 (0.529) 13.359 <.001 1.378
37101 3.976 (0.525) 3.271(0.514) 13.720 <.001 1.414
YOI NNITIAINNUNY 3.998 (0.515) 3.278 (0.512) 13.053 <001  1.345
NTELEINNITNATA 3.949 (0.534) 3.281 (0.543) 12.055 <.001 1.243
334 3.976 (0.476) 3.273(0.471) 14.385 <.001 1.483

n18499) - Online n = 248, Offline n = 152, **p <.001, d 2 0.8 = Large Effect (Cohen, 1988)

91579 7 wuinnguesulail (n = 248) fdnedsnsiuidiuyszaunisnainganiings
pavllayl (n = 152) sgrafidediAgymeadalunnaiu (p < .001) lnesiu (X = 3.976 wWigufiu 3.273,
t = 14.385, d = 1.483) éfmﬁﬁmmLLmﬂ&hﬂqﬂqﬂﬁaﬁﬁaﬂmamﬁmﬁmmEJ (d = 1.345) u1nBNINa
nnsudsegluseaulvg (d > 0.8) anunaeivas Cohen (1988)

a a v =2 a r-:glj < ] ' ! L4 L3
M99 8 LLammami‘wmaauammgmuﬂmmwLaaﬂ%amemmqmuﬁummﬂaaulauLLazaa‘V\liau

fsgaunssuinuAnAumuanseiy

Aauds Online Offline t P d
X (s.D.) X (S.D)
Mssuinsau 3.876 (0.531)  3.219(0.520) 12107 <001  1.247
Qmmwﬁ%’ui 3.882(0.523)  3.234(0.501) 12238 <001 1259
ALULTefoveIns AU 3.880 (0.520) 3.207 (0.510)  12.643 <.001  1.304
Mndnuldenmassiunues  3.897 (0.526) 3.201(0.514) 12965 <001  1.335
33U 3.884 (0.474) 3.215(0.459) 13.869 <.001 1.428

178499 : Online n = 248, Offline n = 152, **p <.001, d 2 0.8 = Large Effect (Cohen, 1988)
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31nNM1519% 8 nudnguesulalidedunissuiammnsdunaniinguesyilategnd

Weddgyneadalunnaiu (p < .001) laesiu (X = 3.884 iguriu 3.215, t = 13.869, d = 1.428)
AUTTANLLANA19EIEgARN NN YalN@enARBatUALLEY (d = 1.335) vuasndnanndiuuseyly

syaulng (d > 0.8) muLnugvas Cohen (1988)

dyUuazanusenan1sivg

o

n9ideadsdijsfinudvinavesdiulsraunmaauagnssuinuamsaudiioninden
Tosman1stainiesdionsszninsemsooulatiazesvlavvosinAnwluimindeda wans
naaouaLLfigu 3 Teldsunmsativayy Inedussiuddniinseiunouenauauufig fil

sunAgud 1: dauvszaumsaaaiulenialunsidondessulad

NaMTIATIEaUayuaLAgIud 1 uisdin Taeflifieasian (Exp(B) = 4.255, p = .004)
LavTeIINISTAs MY (Exp(B) = 3.220, p = .003) TiiiavEnaselonadentessulaesaiived ey
enduiledefiidninagean aenadesiuteiiiaasaiiinindnudilngidedinsusulszana
(Sowaz 76 Uselaliiin 10,000 U nsiafiow) waztemeauladilalmusauiisusa1sendig
nsdudldlagnsanazsiul Jsthandununsfundeyaatedieunn drutemnanisdndimned

a 1

Svdnaguduiy iesanaruazanlunisdado msdndeiisinda uasnmadddldnasanandy
A daniAivemsesulatueuly Faemseenladliannsavinld aeardosiuuuifa Omni-
Channel 984 Verhoef et al. (2015) Tumanduiiu ndnsdaeiuaznisduasunisnainkiidvsnasgns
fodfey Wewndufanlngnsmienegldnsauiiisiuiaestoms AaELURNEN AN
3l Tudadoutanendomns (Neslin et al,, 2006) vauzdilusludunazdrmanluiagduunsuans
oefisansdosnaunatadudsifuslnamevtaduinnsgurill wnniandudadeiadnduly
Fondemsladesmienidslasiany wansfnuiidaenndosdu algeg a19dun (2568)
finuin fuslnaliimuddnytudunageaalunisdndulatewiosdion wasaonadosiu qund
USnneuud wagame (2568) inudn duilnadendeiniosdensoaulay insnzn1sUszndaine
Fiune arwazmnlumsitnianaon 24 9alus uazdiuan vaziivesmssenlaignidensemssa
Fruvinadise egnslsfiny nafindnsaetluiisninast1aived fyunne1a91n Inema suianas
(2568) fiwuin dhuszaunmsnaemne Inelnznansiai ﬁ%w%waqﬂqmami%m‘%lmﬁwmqﬂhu
widlvgBidnnseiing wazaenndesuisdruiu nqunn Wesiamay wavan (2567) inuindnuaznis
e maestesniseulat uarnisduaiunsnanniiavisnasenstenansueiiigsiamthesula
sunfgiuil 2: msfudamdnniudiiulenialunisdendesoulay
NaMTlATgatuayuaILAz LA 2 Uedutuiy Taefiesmnanindoiiovesnadud
(Exp(B) = 2.670, p = .022) uaznwdnuaiiidenadostumues (Exp(B) = 2,641, p = .027) AifidnEwa
pgelidpdAy mmmL%aﬁaﬁummﬂﬁuﬁwﬁwa@mmL?{mﬁ%’ui’a nn1stelaglaldduiadudnes
Foimihidundnuseiunauwnunisnaaesdudi denndeiunseu Customer-Based Brand Equity
84 Keller (1993) uagnansAnwvedangiust tnd uaznssns maydud (2567) daunmdnwali
aonrdasiunuesagiioudiinmadsauvosiuilnaameisdu Z Aldunamiosuooulaifuidesa

FOUATNUN LAAIDRANBA NIUNITAANIY Influencer WAZAISHAIUSIUAUASIAUAIVUA DFIAL
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ooulay aoandostunguinisiaunungAnssuves Ajzen (1991) luvazfinsfuindudiuay
Aunniisuslifiteddy Wosmnfulsimoadumsusuiudaioriaiedunsaudiduiion
sudldndousuiiaesiomns Ssiunumardnlunisaiunnuidatolassumnnninagithmaden
FRIWMUANNE UBNINT HadhunEnvaidenndoetunuastEenndoeiy SYa Na1Y LazAn
(2568) finuin amdnwaindudsmiunsuendndeunuuBumesidn (e-WoM) fdnswasie
aufisnelalunisdeiniosdensnusudlng drunafinissuinsdudliddeddyunndiemin
voiug aMssaing uazsungm wduviaTed (2567) finvinnsiudnnauduiutiadeddase
nsindulatfeirdosdiosesulal puwandsiatuayudodunaiii mssudamauddunuimde
AruidlagelngTmIINAIIMILILEN eI

FUNAZILA 3: AuUANANIYBssERUNMSTUSsEninengueeylauazeavilai

namsiaTwiaiuayuanuizni 3 lunnesddsznou Undnwiilidentesaseulaid
sefumsUdisdiusraumanana (t = 14.385, p < 001, d = 1.483) kazAmAm AR (t = 13.869,
p <.001, d = 1.428) geninguesrlategrelifeddglunndu lnsvuindninasgluseaulngnn
FuUs (Cohen, 1988) fufitinnuumnsinsgeanfetosmisnsdadming (d = 1.345) uaznmdnual
fiaonndasiunuLes (d = 1.335) %ﬂaamﬂﬁaﬂﬁuﬁaLLUiﬁﬁﬁwﬁwaqaqmlquma Logistic Regression
YosaNLAz LA 1 way 2 auddu wandiiiuinnisidendemisesulatduiusiunmeinvesisn
fuilnafuiieyanisnanauazndudt Tledadsladadeoniafivsedaiior aenndosiuunfnves
Neslin et al. (2006) fiszyinmsvianandlanginssunisidontesnsfosfiansantadonanssy
Uszneuriu wafinguesulatiiisssunssuigsninlunnesduseneuiiaenadosiu gud Unmeuuy
wazany (2568) nuinguiiessulatl wareorladliauddyiutafefunndsiuegsdmay
LAZEBAATBINUINGING SUIAIATIT (2568) A13HUI 1UNTT ULAsNTINT My dud (2567) wavdvay
&Y uazAmy (2568) 193dutsraunsnann wagauAInTAuAAuATBnswardeniste
\3esdiensenulall agvieuiniidendomnsesulaiiunguiiuf uaznevaussedadensnain
warns1dumiuseaugainingueonlay

3 ey v a o
aeARMUsIvinlAaNN5ITY
1. dudszaunisnainiidnsnasenisidentanisdelivindunnaiu lnewuinsa uag

Poan1en1sandniig Wuaesladeiidinlenanisidondeseulalliegfivudfey vuzinuan
Handuikarn1sduasunnaalilavimihiuusendemidnsely

' '
a Ay a

2. TWsludu wavdruaniiaefepalifuilnatessulay dagtunaeidudsiiguslnanands
Mnsasstamegud Ildmusandndiliidendemnsosulailisn

3. TuussmamAmAudiadsiu Silssanudidefievesnsdudi uagnmdnuali
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