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ABSTRACT

The objectives of this research were 1) to study the business model of SMEs in Upper
Northern Region Cluster 2, 2) to study the competitive advantage strategies of SME entrepreneurs
in Upper Northern Region Cluster 2, and 3) to construct SME competitive advantage business model
in Upper Northern Region Cluster 2. The research employed a mixed-methods approach. The data
was gathered, by the questionnaire as a tool, from 400 customers of SMEs in the Upper Northern
Region Cluster 2. In addition, the in-depth interview was conducted with SME business operators
in Upper Northern Region Cluster 2, with 5 participants from each province, totaling of 20 people.

The findings revealed that 1) the customers of SMEs emphasized the importance of
developing products or distinctive services. SME businesses could quickly respond to customer
needs through technology and provided after-sales services to build customer relationships,
2) the competitive advantage strategies should consider the factors of economy, politics, society,
technology, bargaining power, substitute products and cost leadership and 3) creating the
competitive business model should be involved with the differentiated products or services,
the competitive pricing, the distribution channels, the emphasis on problem-solving, the
entrepreneurs’ business comprehension, the sufficient capital for business operations, and the
business advantage from product and service differentiation as well as the cost leadership.

Keywords: Business Model, Competitive Advantage, Entrepreneurs, Small and

Medium-Sized Enterprises (SMEs)
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3. é’mwsiaiawaa;ﬁa (Bargaining power of buyers) Iz.lLﬂ’s‘iSqiﬁilLﬁi)ﬂ%’]ﬁﬂ’l‘]ﬂlﬁLU%‘t}UﬂNﬂ’ﬁ
4. §runvresesveIam ingiuvTedunateieas wdedu
(Bargaining power of suppliers) 1. ANAYDIFUAMNTOUINNT fithiaue
5. fuANANAINKEASUINAUNY 2. NGUGNAMEN
(Threat of substitute products) 3. aeduiusgnm
ANINLINRBUNBUBN (AIUNKNTA) 4. Yaamansidniia
1. nmaidles lown Ause ArAsesdin 18 » 5. sUuuuele
2.1A59379 A nwAseia anoee 6. Miensd
3. malulad laun nsmanesulatl 7. Aanssumdniivh
4. enilgumedany uazguuuunslidin 8. viudIUmEaN
msadeanuldSeulunisudedu (Porter. 2008) 9. lnseas iUy
1. nagsaududindmudunu (Cost leadership)

2. NAENSNNATIMINULANAI (Differentiation)

3. NAYNSNTHATY (Focus)

AN 1 NTDULLIAANITIVY

i : {iwus, 2566.
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F/ANLUNIIY
Ms3seEfumsISuuunauNa (Mixed method research) Suneunagisnssuiuns fai
1. Usgunsuaznguiegng
1.1. gusgneunisiamisvuianalsuazauingey naudwminaiamiensuuu 2 Janin
JINInag 5 AU 591 20 AU mnﬁwmu@ﬂﬁmaumiﬁgﬂwm 5 UsELnm S1UIWTIAY 144,780 578 ¥

Y]

guA19819UUUL91Ea4 (Purposive sampling) Usztanianwiavieaifisn nsinwnsuageIm1s n1suan
warn1sulsiU nsHangunsainianisunnduazinalulad n1sAIvIgLaNISUINIS Useianas 1 Ay
ANLLWINNTINUANGUAIRE 10 TIRUAMIAE N1TFUNBAlsEAVEN (In-depth interviews) dun1wal
Uszuna 5 - 30 AU (Nastasi and Schensul. 2005 : 177-195).

1.2. gnA1veiamiavuInnalsiazvuingey Jaminniamiensuuy 2 31U 400 AY
vinsimunruin nquiieg1sangnsvemils erun (Yamane. 1973 : 727) fiszfuanuidosiy
fisovay 95 1¥38maduioguuutugf (Stratified sampling) 91ngnAnvasgsia SMEs vaangudamin
nmawmidenauuu 2 lngAimuangudiegedaninag 100 au luudazdawmiadendszianag 20 Ay
lnensgueg1aing

2. isesilafldlunis3de

2.1 Funwalifuszneumsiamiasuianatsuazyuingen SMEs Tduuuduniwaluuuis
Tseadns (Semi-structured interview) ¥n1sdun1walidsdn (In-depth interview) aenisasitug 144e
Mo sduMwaluuaedn Usenoume 4 @ fie 1) é’ﬂwmsﬁugmmuqﬂﬂa ANBULAULATESNY
anwagsudsay 2) 1As9a1ainuNTuIMg 3) MTIATIRANTNLIARENNEUEN Uay 4) NAENSNTATI
Aula3eulunsudadu @ins olusd. 2564)

FATelUszsunssumsTUnwmdndiuan 1 v waggUszneumsiamisuuianans

LazyuINgeN SMEs §1uu 2 vinu Wunsiaaeuiad esedililun1side Tngaranuivsmssaany

danARBIvaslamnNusaydaiuTngUseadd (Index of Item Objective Congruence: 100) Tunmsiuey
581374 0.667- 1.000) (Rovinelli and Hambleton. 1977 : 49-60)

2.2 NMIABUNNNYNAIYDITAMAIVUIANA AL UUINE BN SMES Ingni1slduuuasuniy

susyuveeulall fidvaianieslelunissiunudeyanuingUszasdnaald Usenaumedniuuaela

'
=

wazdawdaneda Weflazsiusudoyamuinguszatdvesnisidedauusesnidu 2 dau 1) Snvas
flughudauyana dnuagdiuasygia wasdnuuedudeny vesgnAnlavisruinnataLasTLIALoN
SMEs wag 2) szauaud1Ayuedlannagsna (Business model canvas) 4 fu Lakn AuAnAIY8IaNA
wIouinsfitiaus dunguandmdn fuaieduiusgndn uazdutomienisidiis lasudas
AulsENaUMEAInNEeY 5 o

Adelshuuvasunuligideivgdmou 3 vilu aseaeuannmiaissdlslun1side
Tnensrvaeuauiismsadaiiont (Content validity) 145uan Index of Item-Objective Congruence

[

(I00) 58119 0.667 — 1.000 wazilunaaeuiungul noukuvasunuffianwaelndifeiudiagie
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FIUIU 20 AU NNUUILATITRAIAINULT 83 UVILUUFBUA 1N LneMIAdUUSEENS waanAsauuIA

(Cronbach. 1974) &ian

o a

fduUsyansanudnsuvpauvaDUNUYINAU 0.898

3. maiusiusaudoua

u

aAfeilifususudoyann 2 unds Ao 1) undsdoyaniond Sudumssurudeyann
wonans Asfinnt uazauifefiiRedoadieuundudoyaiiugiu lun19ife 2) undsteyaugugd Taons
dunwalfeyanngusznavgsiadusioyana s1uau 20 Au uazuuuasuawINNdufeg1eTldugnd
YodiamAsvAnaLazIUINgeN SMEs nguiamianiamionouu 2 S1uau 400 au Tneszeznaiild
Tunaiiudeyaeglurassznitnfou fueneu 2566 83 iWou nua1wus 2567

4. mM3anTevideya

¥ o 3

4.1 Myiaseiteyadnnisdun1walUseneunsiamnaruianalakaz vuInges SMEs
4 20 Au nssuTwdeyaieiulieagsiavesuseneugiialumsaniiufianis siufsdeyaieaiu

ANNUIAHOUNEUBNNAIHANTENUADTINA HUTENBUTAMNIVWIANANUAL YUY SMES A131508379

1Y a

AnulamuseulunisudstuliiussiaanwuunesunsTuiinwazn1svuindssnisianevlulsedunis

]

Funwal Buduiessiussidundnainamsnilugnmsiiensilssifugesnuadiy udniausly
sUUnsUsIseLdemBanssann sndutihdeyeuriins1ev Design thinking Litoaidlanaagsia

4.2 M3IATI2NTaYaINMTAULUVADUNINGNAITBNIANNIVINNAUAZIUIAEDL SMES
#a 400 au Tnethdeyaaniuuasua sy 400 ga undanuaavyuagyinniinnesideyadaens

wlasannsuUsiidesnsideidudeyaitaliunn wasimunaeendudian Weassiadeyauazyinnig

s

Tnseiteyalasnisuszananasinasesreuiiunesiagldlusunsuduioguiiionsidendsnueans
nsiAsgmsEauAuddylunagsng esuielagldadf@anssauu anduiideyauniiasign

Design thinking Liaainelunagsna

a o
WaNT37998
311153981589 lunagsiaiieasanulauTeunen1sudsiuvesgsia SMEs ngudanin

mawflenauuu 2 ainsieseideyaludiueing 4 audngussarvesnuide awnsaasunaniside

o

&
PNU

L. MnuanFIATIEiteyadINkuUasUnAAgIfUTEAUAINEAYlUNagINa (Business model

' a v a '

canvas) 4 A1u wu31 Tun1391§3Aa SMEs WedmuneduAIuazuInIg naugnAmvEn Ae yaAaily

¥
& a

Unvieuilgafiuvieaisiniamie uazgnAiidedudmsouinisiiudemisesula (Customer
segments) TaudAglus oen1swauIuinnssy (New innovation) &ua1uieusnisi ldiniieulas

(Differentiation) nauauBIfaAINABINTTOIgNATLABE 1 TIAS I UWAlLTAE nsAmwluuinnssy

a v a

Fuiwazuinisesnliiivihsnuvesssuiativaiuayu winnssududuasusnisinde iWunsdaue

o £% v '

AR UaNAI (Value propositions) tunisassauduiusiugndni (Customer relationships)

U U

wisnzdiduAvseuinisludg uniaveiadunisaesenuinisndenisuie wasidunisiiingiugnaiein

£%

anAlual 9 nnsdeeuduiuazusmMIndaunm Tueuandsanunsadnlnslutu ieadennnuunneig
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TuSesesnalddnsneg nsifugrdusiuyu (Cost leadership) finmsthiausriudeledoaiinainvany
(Chanel) snndasyma fimsldszuusnlugilunmsmeutoasdoifosiu (Auto chat)

2. wamsfnwiannnisduniualldsdnifeadunagnsnisaiannuldiuieulunisudaduyes
Useneaugsna SMEs nadudswinnawmilonauuu 2 wul §usznaunsdmlngidayminazguassauin

¥
o w o A

galu 5 dduusn fell 1) grunareseesidnmingAuviedunaieend feansiusiinsluisosves

Y 9

v a A

mgAui aliasenuliiu3eu nsidudunduduyu (Cost leadership) 2) AuAmauwnu dugnaiw
NnudndeimaunY Fuffiinandusinesisafideudisi T¥nmsustudusadiainia (Low cost)
dawaligndndentedudmaunutuuny Audandudamumainuans widudandudndidamludes
YosnNMUAENsTRdeiath 3) sunisifles ulsunevesniaszluisesnsatiuayy JamAsvunnnans
uazvLIRgen SMEs arudny salufadeswes Soft power uas Digital wallet fiffUsznaunisdislsl
fauduazanuinlaluguuuuazimnafeiuulouevesisingn 4) fursugi iesvgiavzass
8nsduloge AATeslings AvassaUlangs dwalviguslaavsedlduinis dnginssunisuslnanie
nsldusmsiiiudsundasty uas 5) dumelulad maluladiinsdsuulasegnasanaiingyalan
Tnidoa dwaliigniudodlivinsingfinssunisuslaeivdsundadiy gndvderliuinsdeadentu
Aafiduen dourhnisndulate gnénfimavndeyarussuuBumedidn msfivsandeyainnsiivaud
fnsudstusunisnamesulatiigs
3. HANIIANYINLUVABUAINTEAUAINEIATYLNAATINA (Business model canvas) 4 AU
Uszneufudeyannisdunualidsdnguszneunisannsaduasieieenundulinagsisauliliou
Tumsutsiuvesgsia SMEs naudmiamawmidenouuu 2 16 4 ngu 9 dw fil
3.1 WHO ngugnen fialas
AUNAUGNAMAN (Customer segments) NAUGNANMANVBITINT AD yanaaluuay

o

tinvieaiiien AaulalunsaduayududvidouinisviesduuasdnuamisTauss HANATBUAZNAR
o1y 35-44 U anunnlan seaun1s@nwuTygnd drulugdnisusenavetndaszuargniig
usgmenwu Meldeglugie 15,001-25,000 v finginssunsmdeyaandumesiia Jeyanisin

AuduiusTugnén (Customer relationships) lumsteaudmdeuinslumn 4 ads gnin
‘vﬁa@%U%ﬂﬁhiamﬂiﬁﬁmﬁﬂzgmLﬁméﬁu LLm'Lﬁa{]m;mLﬁmsﬁuuﬁ’;mﬂﬁmmﬁwﬁﬁgﬁia{]zymmﬂé’ai’mﬂw
Auduazuins Sududesiiddy Susnswdinisue dWediuanuderiy

Y8an19N1580asuarn159mU1e (Channels) n1sidnfiangugnan lugainalulagiinis

dl v

Wasuwasegnasaan vilideludoanng 9 1dudsiignamderuilduinsardedadususiuusn
doleidoadlifie 1wy Facebook, Instagram, Tiktok, Line s2ulUf4n159amuedudwaz usn1swu
unanWesudoluidua 1wu Shopee, Lazada
3.2 WHAT viegls
AUA AT BYALAIVBIAUAILAZUTNIT (Value propositions) fie gnAmI e lduinTg
wuouFesnmiigniundneugius ssnunmussduiuazuinisusen suduisesvesnisinsludy

5%
aad 1

dansing 9 Senuazmnauiglunisaulaaldineg dndssanslunsalnvenueaulal
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3.3 HOW viegals
A9nITUUNAN (Key activities) N1SHARAUALAZUTNIT NITVIY WATNITIANITAANA
Jufanssumdnvesgsiadamiuinnalsuazyuingon SMEs
n¥mensvdn (Key resources) loiuA 1a3esdng Ruvu Yan gunsal uazninensyana
Fuduninensiiddalunisuszneugsiviaviaruianatsuasuuingen SMEs

[ o

nsalueIUIousinT (Key partners) {inv1ingAunsedwnateiaas (Supplier) N5

o

nnAuNALazdAuA NS URUALALUTNTYRIEUTENBUNMTIAMAVLIANANLALIUIREBY SMES 713l

o a

amnuindefioifudsiiddy minfiminuesuieiusingduddaningauvsednmansieas awvils
FUsznoumsanansaadenaldiu sumsinunsudstulus ssnnuuansresnisidugiidudunu
(Cost leadership) dwalanunsaasnsnulailuTouniansuasduaunIsnain
3.4 MONEY Auemsely

NAgNSN13RY (Revenue streams) JULUUTElIMANv0453A tnesglandnvesgsialin
mnmaindulatoduduieuims vesgndiamiaruiananiuazauingen SMEs iaUAnuazds saluds
Arsssudounisfuan@nlugsiauinis wazansssudonlunisdnds

Tasea¥asiuyy (Cost structure) shusumulunisdndusrududnussiuddaifusznou

Jamnavwnansuasvuingen SMEs ianudidny Wesnnlunisaidugsiatunistd@unumyuisuly

3

axa

Aansazdaalididgmanimadosesgsfald msuimsdudasads 1udnnis Sfvreandgymile
Funuingiv dunuussnu suulumsguasnuiadesing suyulunisvesuszuuesulat wazdunu
Tunslawanesulal
MnwanTITedmuitueagsfafieaieanulduTounsnisudsturessia SMEs
naudmiamamiensuuu 2 fis M3a¥1enNLANG1 (Differentiation) Msdmneduduazu3nnsiil
Aann fuiniamdanisviedadiussansam s lufansiwusinsmsgsiaduddamingivuie
Fnnaneioes (Supplien) amrsaadrsanulaiussumesunisudsduluid sansidudurduduny
(Cost leadership) dsmalianinsaadisnnuldiusaunianisudstugiunisnatn Tuidewesamauduasy
13n13 Aifi51A1gn (Low cost) Bnviadadalnsludu an uan uan uou ldnmanuMINzay uazaIuso

diugrugnAival o luewiaals wansdsnmi 2

Journal of Managemen[ Science Nakhon Ratchasima Rajabhat University . JMS NRRU 58
Vol.3 No.2  July-December 2024



915315IN8INSTANTS UKIINENAUSIBANUASSIBALN

UA 3 alURA 2 NSNMIAL-SUNAL 2567

8. WsnLuasviIawusiing
(Key partners)
ve o
- flamimgRuvse
Fwnaneieos (Supplier)

- UStuuds Aufn

7. fruRanssundniivh
(Key activities)

- MSHARAUAATUSINS

- M5Y

- NMTIANIINAA

6. N¥WEINTNAN
(Key resources)
- Jumu
o o
- 1ATRIANg
- Jaq gunsn

- niMeNsUAAS

2. dunmAREagaLal
YasduAuazusnig
(Value propositions)

- 59190

0
o

- UG

- fluslududiuan

- agpanaunglunsly
uazgUlna

- dndesansa

4. audiusiugndn
(Customer relationships)

- mslinudAny
siatagnn

- fin1sUSMSHRINISIY

3. dpaNenNsHeaIsHAz
MIIMUE
(Chanels)

o ™ o a
- Aoluieaiiifie
- unanwasuludoaiiive

- wih3u

. v o
1. Aungugndudn
(Customer segments)
- yaravily
- dnvisaiien
- INAYELAS TR
- 91y 35-44 9
oo o
- MsANIUSYINS
- Usznave@ndasy uay
andeustnienu
- weAnsIUNIIMTeYa

= <& e
AINBUNDILUA N33

9. Insea¥19diunu (Cost structure) 5. NagVSN3Y (Revenue streams) T1elavan

- funuingiu - N5UIEFUA
- FUNUUTI - Asssudenmafuaindnlugsiauins
- fulumsquatedesing - Asssufenlunisdnds
- funulunisvesiusyuveeulal
- AUYUNITUIINIAUAIAIAGA

- sunulunislawanosulal

ai 2 Tuwagsiaieasnennulaluseunanisudslueesgsia SMEs ngudminniawmtianauuy 2

1 : {iwus, 2566.

aAUT1ENAN1TIY

Tuinagsiaui ead19auldluT sun1ansuystuvesgsia SMEs nqudamiaaiamie
pouUL 2 WUt nasdisznautedliaagsRiauuy Business model canvas 13 9 #u Saruduriusiu
lneEUsznaugifa SMEs audrdgludunmua1vesdudimsou3nig (Value propositions) 31nN13
Sinnegiiated fnansenusensdaduladodudiuazuinis §3f0 SMEs Ao n13adianduuAneng
(Differentiation) 13311NsAuA1uAzUTNTATAMAIN (Value propositions) fuFn1swdan1sunedia
{luszAnSm (Customer relationships) H1ugeaansieansuaznisfitiaueiivainuats (Channels)
madilatgmuazuidymldedusag nselaldmennuagain iWuiues Wudvelunisadanm
Ifssunazarsnnuuansdlunisuadu feaonndosiunanuiseves 1ufin1 susisina wazame
(2563) 3eslunnagsiatieairsmuiliiuseulunsudsduresgsiedmheirdasdnsnamsinuns ludmin
Fodlual wudn msadalieagsialildiuoulunisudsdu wissdnsnanininunsdosfinnnuuduss
Uy uaziiusgdvsnim finsdmhedudviiunmathiuidaeu fnsdanumsldauiesmiae
fieamansdeansivainvans Sidmihforlalddemnuanmuasduiues uazaenndesiuauide
994 Eldor (online. 2020) o9 Mmaffdrusmmazauannsolunisaienulfiuioulunsudstudiinud
nsfimmansnsalunsaisenuuandeilimioulasluszdugsie TamfuUssansnmnsuing asnsa

asanuliSeulunsudedy uagnaveiIdiunuvessIia
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AuaudNiusiugné (Customer relationships) LupuduiusIImss Insdaasunisviy
an wan wan oy N153aleA avauAziuY karn13lasuYIEsANSUsElenl (Promotion) saulutiadum
viouinisieenuilusl iuvesmnanisdeansuaznisdming (Channels) ivannvane wagiinisldszuy
Tineusalusi@ (Chatbot) iielineudeasdungni aenndesiunisitones Pietrewicz (2019) lovinis
3981501 wmelulad lumagsianazanuliuIoulunsudstulugagnaivnssy 4.0 van153denuy
weluladilunumardyuazduiisensuiuogranansiigelunsdnnisgsie gstadesdimstimalilad
Wngagaiismnaldidisumanisudedy Tnsnsiwinnssumanaluladiduldlugsiafieadns
aulldiuFeulumsidsiulugn 4.0 uazaenadosiunuideves Sambo (online. 2021) 1399 ATWANLTO
mamaluladansaumnatazauliiuiouniemsutsiu san133donudn esdnsfiamuuazlilasaing

o w

fiugnuiuled WeihlUldedrufuiiavdmasionudniatinnuliuseulunsudstuegefided ey

YalauaUULIINMUITY
1. forauonusiildanmsinuluaded
1.1 §Usznavgsiia SMEs msieneluladidunlfifiodfiaszansnin dudnanisude
ufenansne faudanuanansalunsutadusunsinny Wunalnddalunsduedeuliiannis
A innssuuaryjunseuiunmsvihau
1.2 fUszneussia SMEs msiinisuilutlagmiisinigs suimndufogieaiaue flnsludy
fnauls fiesesdelumsinssviaddditrandud inslavanlvnsangud e dssuudalula
Tunsmeutoany fnsdaiivdouagndriaiuasin waedssuuinnunisdsio Aanmnisdads
ileaannuindlunsdudi
1.3 miawaumaigasiulevisdaaiunisvieaivalasensedvliaiunsoviendion
Wadleslnelanasn 365 Tu aeudnAanyiin1snaind881aus (Event marketing) W19 11LNANTG
sulszndndneing 1 luynitud poNUUUAINTIUM VBT BIMIUAAUATHALNAUA LYY BnsEsy
MsANLIAN S1LREAIAEAINNTNEVAiD TN
1.4 yhsnunafzmInsaduauiavisuanaauazsuingositodindmanyse fulas
NI
2. faiauauurlunisinuasedaly

aa

A153As189 3 9anTus 1unalulad kasuTnnssy ANSANWILA LA UL 83N UASTA SMEs

o

BunaluladunldiieaSunisiaududvssusnisinovauadlasinsy sudanisldseuuilaianse Al

¢

WininUsEanS A muazas1suseaunnsal

o [

aliiugnn
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